Real estate for wealth - 2005-01-03 - The Business Journal of Milwaukee

1of2

Book
. Sales
Subscribe pf Power
Lists

Search

IType keywords

Franchise HR  Email

Marketplace bizwomen Money Center Help Alerts

» Archives » Search Watch

Home » Milwaukee » Contents » Exclusive Reports

Online Directory
» Accountin

» Advertisin
Marketing

» Air Charter

» Automobile
Financing / Leasing
» Bankruptcy / Debt
Settlement

» Business Insurance
» Call Centers

» Commercial Debt
Collection

» Commercial Real
Estate

» Continuin
Education

» Corporate
Consultants

» Education / Trainin
» Email Marketin

» ERP / Accountin
Software Solutions
» Factorin

» Franchise
Consulting

» Furniture / Supplies
» Graphic Design

» |IT Services

» Legal Services

» Life Insurance

» Market Research
» Mortgages

» Network Securit

» Online Brokerage
» Online Data Backu,
» Project
Management

» Promotional
Products

» Remote Access /
VPN

» Residential Real
Estate

» VoIP

» Web Conference
» Web Design

» Web Hostin

» Web Marketin

Jobs

» Find a Job

» Post a Job

» Career Assessment

bizwomen.com
News and networking

» Joseph named
vice chair of U.S.

Bancorp

Sales Power

Keeping current: The
changes they've made
drove an 8 percent sales
rise this year.

» Find out how

More Late News

Updated: 4:00 PM CST
Monday, Jan 3, 2005

Get top business news from around the nation via e-mail every business day.

RSS Feeds | Reprints | Printable Version | Email Story | Companies in the news |
People in the news

EXCLUSIVE REPORTS

From the December 31, 2004 print edition

Real estate for wealth

Firm expands to Milwaukee seeking investors for tenancy-in-common
deals

Pete Millard

The Geneva Organization has arrived in Milwaukee and is
looking for well-heeled clients who want to diversify their real
estate portfolios.

The

Minneapolis-based real estate wealth management firm has
opened a Milwaukee office to cater to wealthy investors
interested in putting their money to work in office, industrial,
retail and multifamily properties.

"Our expertise is not bricks and mortar. It is financing and
packaging investors," said Joe Wagner, a Geneva principal who
left his job with Inland Madison, a subsidiary of Inland Cos.,
Dec. 1 to open Geneva's Milwaukee-area office, 875 E.
Wisconsin Ave.

The Geneva Organization is a 20-year-old real estate investment
firm that only recently branched out into tenancy-in-common
(TIC) real estate investments. The company was founded by
Duane Lund, a University of Wisconsin-Madison business school
graduate who is originally from Cambridge.

Tenancy-in-common real estate investments are offshoots of
1031 real estate exchanges. Section 1031 of the Internal Revenue
Service Code allows real estate sellers to defer capital gains taxes
on the sale of real property, provided that the seller reinvests the
sale proceeds in a similar property. For tax purposes, the sale is
treated as an exchange rather than a sale.

An IRS ruling two years ago set the tenancy-in-common
investment craze in motion, said a Milwaukee tax lawyer who
works with clients who have invested in tenancy-in-common
projects and who did not want to be identified. The IRS said in
the ruling an individual investor selling a property can pool the
capital from the sale with as many as 35 other investors to
acquire a like-kind property.

Geneva's primary business is to identify properties and then pool
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investors who can acquire the real estate. While investors can get
into some deals for as little as $100,000, minimum required
stakes of $250,000 and $500,000 are more common, said the
Milwaukee tax lawyer.

Growth in the tenancy-in-common market has been explosive.
Wagpner said the industry will do $3 billion in
tenancy-in-common sales in 2003 -- triple the sales volume of
2002.

Transaction pipeline

Geneva was involved in $100 million worth of
tenancy-in-common sales in 2004 and already has $120 million
in the pipeline for 2005. Wagner expects to exceed $300 million
in 2005.

Geneva is set up as a tenancy-in-common sponsor to find the
appropriate partners and property that fit the IRS guidelines and
timelines. Investors must identify the new exchange properties
within 45 days of the sale and close within 180 days to qualify
for the capital gains tax break, said Wagner.

Prior opening a Milwaukee office, the Minneapolis company
acquired the Ashley Furniture Home Store at 6801 S. 27th St.,
Franklin, in February 2004. The company paid $4.2 million for
the 116,000-square-foot retail building. Ashley Furniture had
sales of $1.7 billion in 2003 at 105 retail centers in the United
States.

Tenancy-in-common sponsors are becoming more active real
estate buyers in secondary markets like Milwaukee, said William
Bonifas, an executive vice president of The Polacheck Co.,
Milwaukee.

"There are more properties readily available in markets like

Milwaukee for TIC sponsors," said Bonifas. "It's hard for them to

break into Chicago because pricing in big markets is too
aggressive."

In late November, Meridian, Idaho, real estate investment
company DBSI Group of Companies completed a
tenancy-in-common transaction in Brookfield by acquiring two
buildings at 400 and 440 N. Executive Drive on behalf of eight
investors. DBSI purchased the Brookfield property, which
included 16 acres, for $15.4 million.
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